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Innovative Financing Options for Upgraded Drayage Trucks
1. Private and Public Financing Options

a. Private Bank Loans

i. Very difficult for owner-operators to qualify for a truck loan

ii. If they qualify, interest rates above 20% are common

b. SBA Microloans 

i. Up to $35,000 @ 11-12%, for up to 6 years

ii. Fixed rate

iii. Provided by community development “banks”

iv. Quarterly site visits

v. Financial planning class required as part of loan ($200 fee)

vi. Limited capital

c. CA State Guarantee Loan program or SBA 7a Loan

i. Up to $750,000 at 10-12%, for up to 7 years

ii. Not fixed rate

iii. Financing provided by Wells Fargo, Bank of America, etc.

d. California Capital Access Program

i. Up to $2.4 million at 15-19% interest rate, for 3 to 5 years

ii. 2% insurance premium paid by borrower and bank, and matching  premium paid by CPCFA

1. Additional 2% payment could reduce interest rate to ~13-16%

2. Example: 2% of $35,000 loan = $700 per truck

iii. CPCFA can pay 150% of insurance premium in economically distressed areas

e. DOT State Infrastructure Bank

i. Loan terms, credit requirements, and project eligibility determined by State

ii. Very low loan rates and longer terms are available (Wisconsin charges 2%)

iii. SIB could be used to loan money for scrappage of old trucks and replacement with cleaner upgraded trucks. 

iv. Funding for CA SIB is only ~$2 million

2. Sources of Class 8b Trucks

a. Used Truck Dealers

i. Taylor & Martin is one of the largest used truck dealers in country.  They regularly hold used truck auctions across the country.  Very interested in selling post 1993 trucks in port areas.  Could arrange for retrofitting of trucks and advertising of auctions/sales.  Would need owner-operators pre-approved for loans.

b. Leasing Companies

i. Penske

ii. Ryder

c. Large Carriers

i. UPS, FedEx, Roadway, etc.—potential source of day cabs

